] -;*

.. ¢

e Y
Y A

‘;0 v -*j'léﬁr’ ’

The Best W
Replace

vy

Provided to you by: e -‘
; Your Name P HQ o
Your Designations Go Here H 3:e
Py N

Buy,
Li surance



jgp
Sample


The Best Way to Buy, Sell, or
Replace Your Life Ins

Written by Financial Educator k

“
Your Licenseng#d

Your Broker Dealer Disclosure language line 1
Disclosure line 2
Disclosure line 3

2 2011 Update v.14.0


jgp
Sample


Why Would a Retiree Own Life Insurance?

Traditionally, life insurance is purchased during your working years to replace your income for your family in
case you died. But if you are retired, do you still need life insurance? There may be three reasons to own a policy:

1. Because many couples are dependent upon two social security checks or two pension checks, when one
spouse passes away, the other spouse finds that their income falls, but many of the expenses and lifestyle
requirements remain. The inexpensive way to protect against this is to own term life insurance.

Recently, I obtained a $200,000 policy for a 70-year-old male for a p of $200 monthly.! If he
predeceases his wife (women statistically outlive men by four plus years)% hiswife receive this $200,000.
annuallxof inceme to offset the loss of
his social security check. If used up over her lifetime, (assumed to be anothex 4.5 years), th incipal plus interest
would generate over $52,000 for the wife.

(up to 35%% starting in
5%). A simple, often

1 Prudential 10 year level term 1/3/M), Mal€, age 70, Florida resident rated preferred plus. The purchase of life insurance involves costs, fees,
expenses and potential surrender charges-and depends on the health of the applicant. Not all applicants are insurable. If a policy is structured
as a modified endowment contract, withdrawals will be subject to tax as ordinary income and withdrawals prior to age 59 V2 are subject to a
10% penalty.

2 Social Security Administraton Life Expectancy Tables http://www.socialsecurity.gov/OACT/TR/2009/Ir5a3.html 2009

3 John Hancock Life Insurance Company USA Protection UL-GO09 - To Age 121 Level (No Lapse U/L) 1/3/2010, Florida Male, Preferred
Plus.
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Retirees May Need More Life
Insurance Than They Think
If you died today, your spouse would still be faced with daily living expenses—for 10, 20, or even 30 years.

Without life insurance, would he or she be able to pay off your obligations, maintain the lifestyle you have both
worked so hard to achieve, and pass on something to your children and grandchildren?

For example, depending on the size of your estate, your heirs could be hit witpra large estate tax bill after you
die (the top estate tax rate is 35% for 2011 and 2012 but jumps to 55% thereaftg ax would be payable on your
non-exempt estate, and could be more than shown above, depending on yoyr-State's~+nhyritance taxes. Enter life
insurance. Life insurance proceeds are generally free of income tax, and ca
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Use Those Old Life Insurance
Policies to Increase Your Return

Do you own any old life insurance policies that have outlived their usefulness? Maybe you have a universal life
policy that has very little cash value. Or perhaps your term policy is about to renew, but you know that the new
premiums will be out of reach. And of course, there is always the possibility that you no longer need the insurance.
How would you like to get some tax benefits from those policies that could possibly translate into more income for
you or your beneficiaries?

The IRS will allow you to make tax-free transfers of life insurance policigs\n annyity. You may think that
1 X purposes, the amount

$123,000 ($100,000 + $25,000 - $2,000). This mean
additional $23,000 of growth will come out tax-free ffo

transaction, and you could end up witt
possibly be less.

X
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Life Insurance Trusts - Reduce Federal Estate Taxes
and Provide for Your Family's Future When You Are Gone

Most people hear the word “trust” and have visions of complex legal instruments; however, they can be an
invaluable component of the estate plan. With this said, it is important for us to start out with the basics.

A trust is essentially a legal arrangement where property control is transferred to another party (known as a
trustee) for the benefit of another person or entity, who is commonly known as tH beneficiary. A life insurance

trust is a special type of trust that holds title to a life insurance policy. In many, the primary purpose of this
trust is to help certain taxpayers reduce their federal estate tax burdens. WhileX will be subject to tax in
' of $1 million.

other ways too. For example, you might decide that the
experienced trustee to manage the policy proceeds i

on behalf of your beneficiaries.
Unfortunately, not everyone is equippé

disabled, or are not otherwise capable of m
sort of arrangement. Of course, the

Also, the trpst grantor (¢ ' i ¢ trust) cannot retain any incidents of ownership in the

policy. This me 3 's beneficiary. It is also commonly understood that the
grantor shguld A ddltlonally, iDthe grantor borrows against the policy, then the grantor is
considered ax purposes. As a result, the proceeds from the policy will be
included i ctfo the federal estate taxes

Most of u eahze that life insurance a great way to provide for our loved ones' future when we are gone.
Additionally, by tak 3 plarhing step in having the policy owned by a trust, you are potentially

maximizing all the benefits that a lifg insurance policy offers. However, you will need a trusted legal professional to

Note: Life insurance qualificatioh is subject to medical underwriting guidelines, which are based, among other
things, upon the insured's age and health. Insurance premiums, which represent the cost of the policy, can also vary
depending upon the insured's age, health, and desired coverage limits. Sales commissions surrender fees and other
policy charges can also apply to purchases of life insurance. Insurance guarantees are also subject to the
claims-paying ability of the issuing company.
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Retirement Reasons for Updating
Your Life Insurance At 55+

As you approach or begin retirement, there is much to look forward to for you and your spouse. The easing of
stressful work, relaxation time, and enjoyment of things long put off may come to mind. Insuring replacement
income for children, their education, and upbringing are gone. And life expectancy statistics put many years ahead
of you to enjoy.

But, unfortunately, these statistics also imply that some will die early, wit
after age 55. If so, will a premature and unexpected death of you or your spousejeave
for rest of her (or his) life?

bability that increases faster
he ofher financially strapped

Beyond insuring for you and your spouse's legacy to your children and fina] estate cos are five reasons

you anticipated for both of you, but also ¥

and charity.

rndermine the legacy that you both wanted to leave to your children
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Do You Have a Reason To Sell Your Life Insurance Policy?

A “life insurance settlement” presents a unique opportunity to a policy holder to extract the maximum possible
value from an existing life insurance policy if he no longer needs the policy. He can re-purpose those funds for
alternative needs. Many people choose this option because the cash value of a life settlement generally exceeds the
surrender value that would have been paid by the life insurance policy.

A life insurance policy is personal property just like a house, car, stocks, and bonds. You can sell your life
insurance policy like you sell other personal property items. The sale of a life fnSwyrance policy is called a life
insurance settlement, life settlement, or senior settlement.

When the life insurance policy owner sells his own life insurance poljcy, he transfer rights and obligations

® The policy was hased tg/ engure the availability of funds to pay off a mortgage, however, the mortgage
has been paid.

When a policy is in danger of lapse, the policy holder may be able to turn it into cash.
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Before You Let Your Life Insurance
Lapse, Consider Selling It

Most people think that their life insurance policy has no value until they die. But a market is emerging for
buying and selling existing life insurance policies. If you currently own term or universal life coverage that you no
longer want or need, you may be able to sell your policy and realize some cash value from it. A life settlement
transaction involves selling a current life insurance policy to a life settlement company, who then pays the
premiums and is named as the beneficiary on the policy. When the policyholderdies, the company receives the
payout from the insurance company.

The American Council of Life Insurers i
based on age. N

Age atis 35
Estimate, ayout as\
° m 16% 26% 52%

% of value
What sho g a sale of a life insurance policy? Based on industry statistics
the averag € who owns a universal life insurance policy valued at $1.8
million, and the average ump sumpa i dnges from 2 to 5 times the policy's cash surrender value. It
may not bg a god ideatose i you will need the coverage to provide support to a surviving
spouse or ' (Some settlement companies require that the current beneficiary
endorse the sa ive at an advanced age, you may find replacing your current policy

either impossible~ar financially impracticak

* The Complete Lawyer "Tax spects of Life Settlement Arrangements" 3/31/09
http://www.thecompletelawyer.com/focus-on/april-2009/tax-aspects-of-life-settlement-arrangements-4305.html
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Life Insurance - You Do Not Need to Die to Get Paid

Many life policies offer accelerated benefits (often called living benefits) that pay off during the life of the
policy owner. Those benefits are accelerated if they are paid directly to a chronically or terminally ill policy owner
before he or she dies. Provisions for accelerated or "living benefits" may be included in a policy when purchased or
attached as a rider.

Certain medical circumstances can trigger eligibility for early payment of all or a portion of your policy's
proceeds, including:

¢ Terminal illness, with death expected within 24 months.

e Acute illness, such as acute heart disease or AIDS, which would resu
without extensive treatment.

¢ Long-term care needed because you cannot perform a num
dressing, or eating.

® Permanent confinement in a nursing home.

In most cases, accelerated benefd i edefal income taxes. Under the federal tax code, a
terminally ill person (definkg 15 to live) would not have to pay taxes on accelerated

benefits. A chr§nically ill pe e 2y have to qualify for the exemption by being certified
each year. Tg sompliance with heck with a local tax advisor.

the benefit\available as accelerated bengfits, and You receive $200,000 as accelerated benefits during your lifetime.
At death, youg heirs receive the rema 'nin,OOO. Essentially, the amount paid to your beneficiary is reduced by
the amount youxgceived as an accelerated\benefit. If your policy's proceeds are entirely depleted, no benefit is paid
after your death.

Want to see an illustra get our office.
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You Do Not Need to be Insurable to
Use Life Insurance for Estate Planning

Life insurance is a common estate planning tool as it provides liquidity in an estate. That liquidity can be used
to pay estate taxes or equalize an estate. Let's say Mr. Smith has two sons. Son 1 works with him in the business
and wants to take over the business when dad passes. The business is worth $5 million. Mr. Smith will leave the
business to Son 1. Son 2 has no interest in the business. So how can Mr. Smith treat his sons equally in his estate
plan? A simple answer is for Mr. Smith to purchase a life insurance policy payable to Son 2 for $5 million. Each
son then inherits an asset worth $5 million in this simplified example.

But what if Mr. Smith has a heart condition and he cannot get life insdranceXOne @uswer is to obtain a joint

The point here is not to get hung up ®
other relatives of the same age group

obvious insurable interest in the life i e A if\th¢ facts are presented to the insurance company
including the family's oveya or the next generation, the insurance company will
likely accept thi arrangem

11
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Use No Cash Value Life Insurance to Maintain
a Legacy Against Asset Forfeiture to
Medicaid and Long-term Care Expense

All too often retirees find themselves doing last minute estate planning. One instance is when they realize that
eventual long-term care costs may wipe out their assets and rob their ability to leave something for their kids or
spouse. Though eligibility® for Medicaid is state dependent, it is designed for seniors who have a very limited
income and few assets. So to be eligible, you will have to give away assets lopg before you seek eligibility, or
spend down your assets under Medicaid, until your assets are low enough for Xledicaidto pay. However, a single
premium no cash value life insurance may represent a possible solution to thig’diletnma.

5 www.cms.hhs.gov/MedicaidEligibility, Section 1917(c) of the Social Security Act; U.S. Code Reference 42 U.S.C. 1396p(c).

% Centers for Medicare and Medicaid Services http://www.cms.hhs.gov/States/Downloads/MSPEligibilityCriteriaChart.pdf
7 ibid.

12


jgp
Sample


Life Insurance Can Complement
Your Pension Payout Option

Deciding how to choose a company pension payout can be tricky. You need to keep open a variety of options
to see what suits you best. If you have a life insurance policy on you, here is another way to use it in retirement.

At retirement, your pension plan may present several options. You may be able to take it as a lump sum or as
an annuity for life. Let's assume you are interested in taking an annuity.

If you are married, we will assume for simplicity that you need to choosepe
payout options:

when you die. This will also relieve b
time.

13
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Please note that securities representatives are always required to submit a copy of
their personalization along with the booklet to their designated compliance officers for
approval prior to use. As such, your personalization should accurately reflect your
education, previous employment, and qualifications. Additionally, please note that the
use of testimonials are restricted and sometimes fo den by federal securities law.
] y the street address of a
non-branch location must provide the address/And tele umber of the registered
branch office or Office of Supervisory{urisdiction ly supervising the



jgp
Sample


About
Your Company Name

A Paragraph About Your Company Goes Here: Please be advised that contact information which provides the street
address of a non-branch location must provide the address and telephone number of the registered branch office or
Office of Supervisory Jurisdiction directly supervising the non-branch.

Bullet Point1 - Include your text here, include your text here, include your texthere, include your text
here, include your text here.

Bullet Point2 - Include your text here, include your text here, include your teXt herecinclude your text
here, include your text here.
here, include your text here.

Bullet Point4 - Include your text here, include your text k
here, include your text here.

Bullet PointS - Include your text here, include
here, include your text here.

your text

Bullet Point6 - Include your text here, ir
here, include your text here.

yere, /clude your text

Company Name
Any Street
our Town, ST 99999
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